2009 Fast Track Team Commitment Letter

I, __________________________________, commit to the July 7, 2009 – Nov 1, 2009  Fast Track 90 Day plan. You will be accountable to Elizabeth Weber, Jim Winkler, Steve Harris and Pam and Jim Lee.  Each of us will be training 1 week of the month on the weekly conference call. There will be a party on November 7, 2009 and prizes at the end based on achievement.

PLEASE INITIAL BY EACH ONE AND FAX TO 785-453-2380 BY JULY 3rd 2009.

· I will complete this 90 day fast track and not allow other activities or events to stand in my way.  

· I will complete the weekly checklist and the fast track sheet every week and fax it in no later than Monday.

· I will attend all fast track corings and NMTSS events during this period.

· I will use the fast track system and commit to all the requirements listed below.

  
  Calls are completed by you and your go now teams.

          Circle one: -50 calls per week –  4 or more on your go now team



     15 appointments



    -40 calls per week  -- 3 on your go now team



     12 appointments



    -30 calls per week  -- 2 or less on your go now team



     9 appointments



    -20 calls per week  -- no distributors or new distributor



     6 appointments

     Must add 2 or more names to names list per day.

     Must communicate with accountability partner daily and leader daily.

     Must be on the weekly accountability conference call.

     Must attend District Convention.

     Must attend Basic 5 or Local Seminar once a month.

     Must attend or conduct 2nd Look, HKO or product event once a week yourself or for your team.

     Must register 10 new PC’s in the 90 days. 

     Must sponsor 2 - 10 in the 90 days. 

Signed: ______________________________________

Please indicate a preferable coach for your fast track daily mentor:  Pam  or   Jim  

Dated: ____________________

The Mechanics

5 days per week

Weekends to catch up

Double any day you fall short

Weekly Rewards to be announced

Weekly Consequences-Off the Team

Activities to Keep Track Off during 90 Day Period: 

     How many HKO’s.

     How many PC’s registered.

     How many Show the Plan’s. 

     How many Personally Sponsored.

     How many Team Sponsored.

     How many in the Funnel.

     How many calls made for appointments.

     How many appointments booked.

F.A.Q.

1. What are the calls per day?

    Call to book appointment with your new prospects.

    Call to book appointment with your down line prospects.

    Follow-up call from previous call.

    Follow-up call from product sale.

    Call to book appointment for product sale. (Ex: Web site)

2. Do we have any time off?

    You can schedule 5 vacation days in advance. You must still call your partner. 

    You have weekends off if your checklist is completed by Friday.

    You have 5 sick days. Please call and check in with partner.

3. What are the consequences? 

    If you do not meet the requirements listed above you will be asked to leave the team. 

4. What happens if Accountability Partner does not stay in touch?

    You will be delegated to another Accountability Partner. 

5. Can others be added to the Team?

    The team is made of 20 partners.

    There will be a waiting list of members who will be added in case of any partner drops 

    out of the Team. 

6.  What is a go now team?  

     A go now team is a team of your junior partners that agree to the weekly checklist attached and to 

     be accountable to you each week for completing the checklist
